
“5 Steps to Increase Hygiene Production 
By More Than $200,000 In The Next 12 

Months!” 

 

Liability Disclaimer  
Please note the information contained within this report is for educational 
and informational purposes only.  
 
Every attempt has been made to provide accurate, up to date and reliable 
complete information, however, no warranties of any kind are expressed or 
implied. Readers acknowledge that the author(s) is not engaging in rendering 
legal, financial, business or professional advice through this report.  
 
By reading this report, the reader agrees that under no circumstances are we 
responsible for any losses, direct or indirect, that are incurred as a result of 
use of the information contained within this document, including - but not 
limited to errors, omissions, or inaccuracies. 
 
By reading this report, you assume all risks associated with using the advice 
given, with a full understanding that you, solely, are responsible for anything 
that may occur as a result of putting this information into action in any way, 
and regardless of your interpretation of the advice.  
 
You further agree that our company cannot be held responsible in any way for 
the success or failure of your business as a result of the information presented 
in the report. It is your responsibility to conduct your own due diligence 
regarding the safe and successful operation of your business if you intend to 
apply any of our information in any way to your business operations.  

Terms of Use  
This eBook is copyright protected. This is only for personal use. You cannot 
amend, distribute, sell, use, quote or paraphrase any part or the content 



within this eBook without the consent of the author or copyright owner.  Also, 
there are no resale rights or private label rights granted. In other words, it's 
for your own personal use only. Legal action will be pursued if this is 
breached.  
 

No Income Guarantee 
You also understand there is no guarantee that you will earn any or 
comparable income from the use of these materials. Results shown may be 
atypical of any and all results that you may achieve. 
 
 
Every member of your dental team is an essential part of your practice 
success.  However, whether or not your hygienist consistently performs 
at her/his peak can have a tremendous influence on the health of your 
patients, and your entire practice. 
 
Have your practice follow this simple five step formula and it will yield 
dramatic results: 
 

1.) Welcome to the first step to increase your hygiene production to more 
than $200,000 per year.  Focus on how to increase your fluoride 
patients. By offering fluoride to 4 patients a day at $25 each, that will 
add up to $20,000 per year. 

 
 

2.) How often are you offering sealants?  If you perform 4 sealants a day at 
$25 per sealant, that will add $20,000 per year. 

 
3.) Did you know that 80% of the population complain of chronic 

sensitivity with their teeth and 10 million Americans complain about 
hypersensitivity? If you use a desensitizing product such as Brush & 
Bond on 4 teeth per day and charge $25 per tooth, you will give your 
practice a $20,000 increase in the next 12 months! 

 

4.) As you know x-rays can catch small problems before they turn into a big 
headache for patients.  Increase the frequency of anterior PAs.  This will 



add to your productivity and will increase the level of service for the 
patient. 

It is of little cost and of great benefit to patients and your practice benefits as 
well. It isn’t hard to see that everyone wins with this approach. 

In 2006, the ADA and FDA suggested significant changes in the recommended 
frequency for these exams. Still, many practices are not proactively and 
consistently taking x-rays. 

 
 Anterior PA’s provide a valuable level of service to our patients  
 For many insured patients, this is a covered benefit.  
 There is little, if any, out of pocket expense for them. 
 We are helping them maximize their benefits. 
 We are catching decay in its earliest possible stages. 

 

If a practice can do 4 PAs a day at $25 each, it will increase their bottom line 
by $20,000 in one year. 

 
5.) Advanced oral cancer screening service is a very valuable service that 

you can offer to your patients and it can be very valuable to your 
practice as well. 
 
Approximately 36,540 Americans will be diagnosed with cancer of the 
oral cavity and pharynx in 2013. During the same time period 7,880 
Americans will die of oral cancer. 
 
If you offer this service to only 4 patients per day at $25 each you can 
generate $20,000 in extra revenue in 12 months. 
 
The American Cancer Society recommends you perform this service 
annually to your patients. 

 



In our economy, it is all about maximizing the resources that we already have. 
Just by going back to basics, with just two hygienists following the steps 
outlined above, you’ll see an increase of more than $200,000 a year.  

Even if your practice is implementing some of these ideas already, have you 
reached the level of mastery where you are consistently getting these kinds of 
results? 

 

If You Want a Simple System That Will Add a Minimum 
of $150,000 to Your Practice over the Next 12 Months 

with Zero Doctor Time, Call Us at (404) 532-9404 
 


